1. Your textbook states that it is our ethical responsibility as receivers to check the credibility of the sender. Explain why this is important.
2. Describe a situation when you or someone you know was involved in an electronic aggression exchange. Reflecting back on the incident now that time has passed, how would you or someone you know reacted differently?
3. Give an example of a news story from the world around you that was caused by good or bad ethical decisions.
4. How do you go about identifying credible sources in your private life? In the public sphere?
5. What values might best support an argument in the private sphere? In the public sphere? Why do you think those values are the best?
6. Is it possible to make a decision based solely on logical principles and ignoring values and emotions, beliefs and credibility? Why or why not?
7. Provide three examples of Cialdini’s principles of influence that are used as tools for persuasion in new media. Are these examples ethical or unethical?
8. Compare persuasive messages from the Oral Tradition with persuasive messages today How has the influence of persuasive messages changed as we have advanced to a point when almost. all media platforms are converging onto a single device, such as laptops, smart phones, and touch pads?
9. How have you experienced conflicts with privacy and/or surveillance in your life? Do you think potential employers should search social media sites for information about a prospective employee? Why or why not?
10. Give examples of three of the power principles in your relationships.
11. What defines an interpersonal relationship and how do scholars study persuasion in the context of interpersonal relationships?
12. What are verbal and nonverbal influence strategies? Which ones are most effective?
13. Give an example of at least three functions of clothing. Explain how each one is persuasive.
14. What is the most persuasive nonverbal communication code in your life? Why?
15. Are you easily persuaded by touch (e.g., handshakes, hugs, pats on the back)? Do these forms of touch impact you in positive or negative ways?
16. When giving a persuasive presentation, is it important to share the same values as your audience? Why or why not? Give an example.
17. You are head of a local committee that is trying to get voters to support a property tax increase to provide funds for improvements to all of your school district’s run- down public schools. Which organization pattern would you choose for a presentation about the issue? Why?
18. List an example of each of the seven types of arguments.
19. With humor permeating so many aspects of our daily lives, is it an effective persuasive tactic?
20. What is the enthymematic connection? Is it better to have prior knowledge of a subject when you are making an enthymematic connection? Why or why not?
21. Why is it important to study humor as a communicative persuasive tool?

